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The information and descriptions presented in this book and in the JuliAnn Stitick newsletters are 
intended for adults, age 18 and over, and are solely for informational and educational purposes. 

JuliAnn Stitick does not give medical, psychological or financial advice. Before beginning any new 
financial or business routine, or if you have specific medical, psychological, or personal concerns, a 

medical, financial or other business professional should be consulted.

Any reproduction, republication or other distribution of this work, including, without limitation, the 
duplication, copying, scanning, uploading and making available via the Internet or any other means, 

without the express permission of the publisher is illegal and punishable by law, and the knowing 
acquisition of an unauthorized reproduction of this work may subject the acquirer to liability. Please 

purchase only authorized electronic or print editions of this work and do not participate in or 
encourage electronic piracy of copyrighted materials. Your support of the author's rights is appreciated.
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Letter from the Publisher  

Have you ever turned a corner and been hit with a sudden breeze that blows your hair back 
and makes you stop? Or perhaps you woke up early enough to catch the sunrise where the 
clouds form a halo around the sun? If you’ve ever had an unexpected, over-whelming 
pleasant experience that has taken your breath away, then that is a lot like describing the 
moment JuliAnn came into my life. In a moment, I was in awe and at ease all at once. An 
instant gravitas that few people carry gives her a regal stance of authority and power, yet 
she is grounded in her truth. When she speaks you feel like she’s opened up a special place 
in her heart for you, and you alone.  

When I learned that JuliAnn wanted to help other women to tap into this eternal power that 
she portrays so naturally and effortlessly, I was immediately enrolled in her vision. Her 
authenticity to receive a compliment combined with the honest delivery, “Honey, this takes 
work” made me an instant follower of her message. For every woman that is thirsty to know 
a deeper part of herself that seems hidden from layers and layers of dust, like the desert 
misses the rain, JuliAnn shows you how to find that never-ending well of nourishment and 
possibility inside of you.  

You may have picked up this book because you are looking for a way to feel comfortable 
when you walk into a room of strangers. You may be here to find a way to stop holding 
yourself back because you are finally aware that it is you and you alone that is your greatest 
obstacle. You may be confused as to why or how you even got here. Whatever door you are 
entering, be prepared to grab a first-row seat at the performance of your life. You will be 
uncovering your one-and-only, no one else can take it away from you, born with it and will 
die with it, truth.  

There are few opportunities in life where you get the chance to go face-to-face with all the 
hidden insecurities that lie beneath our facade of social media posts or airbrushed photos. 
There’s nothing wrong with any of the “fake it until you make it” or “put your best face 
forward” monitors of our digital age, but many of us are thirsty for something more. You will 
find that after going through the action steps of this book, you will emerge as a shinier, 
happier, and more aligned version of the real you that you’ve always wanted to be. When 
you look in the mirror or see your reflection reflected back to you from the whites of others’ 
eyes, you will finally, once-and-for-all, and maybe for the first time in your life, feel seen.  

It has been an honor and a privilege to publish this book for you to be receiving right now. 
As a publisher, I am drawn to authors that are brave enough to step into their genius, and to 
allow others to witness the steps that go on behind the scenes, pulling back the 
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metaphorical curtain, and allowing others to learn, evolve, and succeed from their insights. 
JuliAnn holds nothing back. She wants you to achieve the same levels of success that she 
has discovered along her road-tested, time-traveled, gone to the edge of the cliff and back, 
methods of self-aligning to emerge as the most authentic version of yourself that you can 
be. I can speak the first testimonial— this book has changed me. I find myself acting 
differently, having more freedom in my daily grind, and liking who and how I’m showing up 
in every moment. A coincidence? Perhaps. I’ll let you be the judge, or shall we say the one 
who experiences the transformation that is here for your taking.  

Wherever you are right now in your business, your career, your personal expression, stop 
and take a note of it. Remember who you are at this exact moment. When you are on the 
other side of implementing the action steps and witnessing the transformation that has 
occurred, perhaps you will also have the same profound experience. I recognize myself, on 
a deeper level. It is a new introduction because I’ve never seen this version of myself before, 
fully realized, and in living color; yet, it is someone who I deeply and authentically know.  

When you choose to step into your power, you are giving a gift to yourself, your loved ones, 
and the world. Thank you for being a person who is open and willing to take these action 
steps into your true, authentic greatness. You have already shown and proven to yourself 
that You. Are. Ready.  
 
I will see you on the dance floor.  

Andréa Albright 
Chief Editor and Publisher 
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Introduction 

The statistics are everywhere. According to the Census Bureau, women make 

79 cents for every man's dollar. Women aren’t making as much as men; women 

aren’t running for office as often as men; women aren’t at the top Fortune 500 

companies as often as men.  

How is this possible?  

Here we are, nearly 100 years after 

women received the right to vote and own 

property, and we’ve only captured less 

than a quarter of the prosperity and 

abundance in the modern world.  

It’s my life’s mission to help women to claim their 

birthright. You are powerful beyond measure. Today, 

it’s time that you step into that power.  

I’m not talking about being fake or a false bravado 

where you are pretending to be a man. I’m talking 

about true, feminine power that reaches into the core 
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of who you are. It’s a power that transverses the 

distance of time, going back to an age where women 

didn’t question their value or worth.  

There was a time when you didn’t have to ask 

permission to be the highest version of yourself. When 

you read this book and take action you will realize that 

what you have been searching for all along lives inside 

of you.  

My goal is that you come through this experience finding a version of yourself 

that is more like remembering whom you are meant to be.  

Even if you aren’t seeing this version of yourself 

right now, you can think of your grandmother, 

great aunt, mother or some other woman in your 

life who has wanted and always seen the best in 

you.  

If no one comes to mind, then let me be the first.  

I see you.  

I see the best version of who you are. That version 
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of you before you forgot your true power that lies beneath. Even if you think of 

yourself as a woman with power, I’m here to invite you to a new level of playing.  

You see, there are always more layers to 

shed. There are still more ways to step 

into your power.  

Through my work as a Personal Branding 

Expert, I have seen time and time again 

that when a woman is given a step-by-

step system to prepare, she finds a new 

sense of power inside of herself. She is able to align and measure the results of 

opportunities to connect with other like-

minded people in her industry (aka 

“networking”).  She has the perfect 

opportunity to test this new version of 

herself.  

This empowered version of YOU is 

ready to be unleashed.  

I’m here to hold your hand through 

every step of the journey. I will be your friend and greatest cheerleader, while 
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also providing a little tough love when you need a kick in the pants.  

Some people have told me that I am 

both intimidating and inspiring all in 

one. That makes me laugh. Honestly, 

I’m the least intimidating person 

you’ll ever meet. What I want more 

than anything is for women to be 

liberated of the self-imprisoned limitations that are holding them in a cell of 

inferiority. I’m willing to “put myself out there” and “take the first arrows” as a 

leader that stands for a new era of 

movement. It is a movement that transcends 

all generations, all times, all professions; it is 

one that is attached to one thing and one thing 

alone — your freedom.  

When you show up as anything less than your 

extraordinary best, you are limiting your world, 

your clients, your business partners, and even 

the future version of you from realizing all 

that lives on the other side of insecurity and 

self-limiting beliefs.  
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You may not believe me yet, but I 

promise that if you take my hand, we 

will travel this journey together. No 

one can do it alone. I surround 

myself with other empowered 

women and men that are standing 

for inner and outer greatness. By picking up 

this book, you have shown that you are 

ready and already part of the family.  

I want to share something with you that will 

may take you by surprise. You mean the 

world to me. 

I think of myself as a mirror. I am a mirror 

here to reflect back to you what you are 

ready to see in yourself. I’ll be the first to 

admit that it’s not always pretty at times — 

pure truth and growth are rarely embraced 

without the purification of the darkest parts of ourselves that need first to be 

brought to the surface to be healed. So, whatever is showing up for you now is 

exactly what you need to see at this moment.  
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It started when you said “Yes” to open up this book. The journey of you stepping 

into your power begins now.  
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What You’re Here To Get 

This book has been designed to be an ACTION GUIDE that will give you a clear 
strategy, focus, and alignment of your thoughts, feelings, and choices for your 
next networking opportunity. You’re going to walk away with a clear action plan 
on how to show up in business and life the very best way you can.  

Your organization, planning, care of self, 
attention to image, and even laying out 
strategic downtime so you can replenish your 
energy and recharge is all part of you 
stepping into your power.   

All of this may seem overwhelming, but with 
just a few simple action steps you’ll be 
showing up to your next event, conference or 
meeting with a renewed sense of YOU.  

Even the most potent excuses that have kept 
you back won’t be able to stop you. Reasons 
come when a woman doesn't have an answer 
or a clear solution.    

For every reason a woman gives for why she 
can't step into her power or be thoroughly 
grounded in her health and prosperity, there 
are just as many examples of women who 

have overcome that obstacle or one like it.  Remember our stories are all the 
same.  The details are just different. 

We are going to eliminate your excuses so you can get into action and see 
these results for yourself.  

Let me share a story with you that will illustrate an example of what you may 
come across as we travel this journey together. I love to walk my dogs around 
the Rose Bowl loop in beautiful Pasadena, California. On the inside of the circuit 
is the Rose Bowl and a lush, green golf course and on the outside of the circle 
is a rustic, wooded area.  

While I was crunching through the leaves and twigs with every step, I was 
fiercely thinking through a personal challenge and began to feel some self-pity 
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creep into my thoughts.  At just that moment a wounded 
veteran who had lost both of his legs wheeled quickly 
past me on the adjacent street in his wheelchair.  It was 
what I call an angel moment that reminded me that no 
matter what is going on in my life, I can be committed to 
my strength and living forward vs. living in my busy mind 
or focusing on the past. 

There are so many reasons we can find to say, “I can’t 
do it” or feel sorry for ourselves. You may feel like you’re 
too far behind or you’re starting too late. You may feel 
lost and overwhelmed. Wherever you are in this 
moment, right here and now, you are perfect.  

My hope is that you can see this moment is your angel moment to embrace the 
gifts that are here, surrounding you right now. 

Living Forward 

Living forward is a concept I teach to my clients 
to get them out of their excuses or past 
failures. It is thinking and acting ahead in your 
life. Making your decisions based on what you 
ultimately want, not on what has happened to 
you or what you’ve been conditioned to 
believe.  

We must pivot to your purpose here. Ask 
yourself, “Are the actions I am taking living 
forward and pointing me to my purpose?” 

That gives us more power because we’re 
moving towards a vision we can create. We do 
have the ability to orchestrate a life we love 
when we live forward because there is no 
power focusing on the past.  

What we're talking about is giving you the best 
opportunity to be in your most powerful place 
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for your next networking event, conference, seminar or presentation.  

The reason my clients have been so much more successful when they show up 
at these opportunities after going through these steps you’re getting in this 
book is that they start to think of it in different terms.  

Let me explain.  

Every time you step outside your front door, 
you have an opportunity to make a 
connection. You want to do everything you 
can to make each relationship a positive and 
beneficial one.  

The odds of you meeting like-minded people, 
future clients and people who can help you to 
grow your career are much higher at 
conferences for your industry, but it’s still all 
about connection.  

You can shake a million hands, but never 
make a connection with a single soul. The 
ways of interacting in business have 
changed. We are all bombarded with 
superficial correspondence, but we are 
starving for genuine, authentic connection to 
others.  

When we talk about conferences or events, 
it’s a place where you can make this intimate bond on a deeper level with others 
that are showing up and looking for the same.  

Everything you are going to be learning applies to 
when you are meeting one-on-one or in a group 
setting. I think of these as “power connections” 
because you can expand your power, and also theirs.  

Many women show up at events completely 
unprepared, and this mistake is costing them big time.  
Making the most of an event requires planning much 
like creating a framework. 
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This framework breaks down the overall planning and execution into bite-size 
actions which allows you to have a clear, step-by-step guide that will maximize 
your success. 
 
Just like the framework of a house is the first thing the architect draws when 
creating a house, we are going to create your framework that will support the 
structure of your event.  

When you know exactly what to do in every step of the process, you will be able 
to focus your attention and energy on the outcome you want to get out of this 
experience. You’ve probably already had the experience of showing up without 
knowing what is going to happen or what you are supposed to do next, this is 
your opportunity to show up feeling empowered. You will have the perfect 
framework to be your most powerful version of yourself at each stage of time.  

The Connection Framework: 

1.Pre-Connection (Pre-Conference) 

2.Connection (Conference) 

3.Post-Connection (Post-Conference) 

When you break it down into these three phases, you will have the most 
opportunity to step into your power and shine.  
 
I’m going to give you my Step Into Your Power Action Guide Checklist so 
that you can print it out before any event that you are preparing for. We are 
going to go through each step in this checklist one-by-one.  

********************************************************* 

““People are always telling me wonderful things on a daily basis, ‘you look younger, 
you’ve lost ten pounds, you’ve lost ten years’. Working with JuliAnn has been a 

huge benefit to my business and to me personally.”   

- Pam Hopman, Wealth Amplified  
********************************************************* 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Phase #1: Your Pre-Conference Ritual  

Let’s make this clear right up front; I don’t like to 
speak in traditional terms. I’m going to be 
introducing you to time-tested concepts that 
have created millions of dollars to the bottom 
line, and yet you will hear things in a different 
way than you’ve ever heard them before.  

I call this the Power Edge. 

You will be doing many of the same things that 
you’ve done in the past, and you will even see 
that others are doing the same things that you 
are doing too, but you will have a deeper 
meaning and understanding behind WHY you are doing them.  

You will see firsthand that every step you take, you 
become more and more powerful. The self-limiting 
beliefs that used to hold you back somehow have 
vanished. You probably won’t even remember the 
moment you let them go. You will find they 
disappear like the horizon fading into the sea. 

When you have the Power Edge, you won’t feel like 
you are forcing yourself to be or do something that 
is unnatural to you. You will find that it is an organic 
and natural source of energy that seems to come 
from a place beyond your reach. You will feel 
supported in ways that you’ve never felt before. 
Finally, you are not an island, but a star that looks 
out and sees you are surrounded by a vast, radiant 
glow of other lights shining around you.  

This Power Edge is more felt than explained. People comment that I have it all 
the time. They tell me that they “trust me” quickly within the first moments of 
meeting me. I’m here to tell you this is not some secret technique or 
breakthrough philosophy. It is merely the essence of me trusting myself.  
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That is why being prepared is so important. It is the 
time that you take — before anyone is watching. 
That time that is for you, and you alone. It is the 
quiet moments when no one else is watching that 
defines who you are when step out your front door 
and into the world. 

Think of this stage of the game as the time that you 
get to develop this profound, authentic ritual of trust 
with yourself. By taking this time now, you will be 
light years ahead of any false bravado or superficial 
affirmation. You will know that you are right to your 
word— and your word to yourself comes first.  

A woman that honors herself and takes time for 
herself shines brighter than the best hair and 
makeup, the latest fashion trends or sky-high 
Louboutin heels. She commands respect without saying a word. Can you see 
it? Now is the time for you to develop that power.  

Wouldn’t it be terrific to know that you’re 
going to be aligned with your power before 
the conference begins? You will know exactly 
what you need to do to feel on top of your 
game.   

This pre-connection ritual is your step-by-
step guide to overcoming all obstacles and 
excuses that have prevented you from 
showing up as your most powerful version of 
yourself.  

Note: I highly recommend you print out this 
checklist below and carry it with you while 
you are preparing for your big event.  
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Polished Networking  

The hardest thing for many women when 
they are attending an event is starting with 
a blank slate.  

It’s easy for me to tell you to “just get out 
there and do it," but you need a little 
something more to work with in this 
situation. Similar to writing, a blank sheet of 
paper could mean endless opportunities, 
but also feels like the daunting start of 
nothingness. 

Even as a seasoned networker, you do not 
want to have a blank slate all the time. It’s 
exhausting.  

Are you thinking about what you’re going to say when you meet someone that 
can take your career to the next level?… 
 
Are you wondering what you’re going to wear when you are exhausted from the 
timeline of events?…  

How you are going to make sure that 
you’re rested and comfortable when 
you arrive?…  

Starting from scratch every time is 
difficult for someone who networks 
regularly, attends conferences 
frequently, and hits her local meet-ups 
often. 

You need to set yourself up for 
success as much as possible, which is why you need clarity to feel powerful. 
We want to start with doing some research on your perfect client, partner or the 
contact that will take your business to the next level. 
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Knowing them well is likely spawning many ideas in 
your mind of some people that you can serve, or at 
least what kind of conversations they’ll be. We need 
to put some structure in this process so you always 
have an idea and that idea has its place at the 
forefront of your mind.  

There is a reason it is “easy” for me to go to 
networking events and connect with those who 
either need my expertise or know others who do.  

As managing director for an international women’s 
networking organization, I was able to hone my 
skills so I was poised, confident, prepared and well-
spoken.  Not only did I make the connections I 
desired, but ramped up my speaking career so I am 
now on the types of stages I once only dreamed of. 

Knowing your ideal connection intimately will spark your creativity and help you 
identify the types of conversations that will benefit them most and lead to 
increased revenue in a shorter timeframe. 

I was evident on the value that I deliver— it had 
fit it into my networking strategy. (We will go 
deep into how you can create your networking 
strategy coming up soon. For now, know that it is 
a story that you will create that will become your 
theme for the event you are attending. More on 
all that in a minute. Back to being polished when 
you show up). 

Clarity means knowing what you do best and 
what you’re passionate about in your career. This 
will come from fine-tuning your networking 
strategy we’re going to create together. With your 
story in mind and that passion guiding you, you 
will be able to determine the pillars of your 
networking strategy that will help you with 
maximizing your time and energy at the event.  
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Your Networking Strategy 

In my career, there have been many perks for 
starting as a “connection” expert rather than a 
business person.  

The creative goggles always look a bit 
different when money is the motivator. That’s 
why so many connectors have gone on to 
make incredible amounts of money for 
connecting people. They came into it for the 
love of creating that perfect connection for 
people and not necessarily the paycheck.  

You can recognize someone in this camp by 
asking them a simple question: 

If all the money went away would you still get 
out and meet people? 

A true connector will answer yes. Don’t get 
me wrong — there are plenty of people who started for the love of business and 
might choose a different path now.  

The community was there at the beginning and throughout. That makes the 
connector’s mindset different and gives them a significant advantage over 
everyone else who sees money in return for attending an event or conference.  
 

I’ve been one of those “for the love” kind of connectors since 
1996. It has never gone away. What made things all the 
more interesting was becoming 
a businesswoman with 
additional goals to reach.  

The landscape of why someone 
networks is a little bit different for businesspeople 
than for connectors connecting for the love of it.  
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Starting as a connector, at my first company Wardrobe Rx, this was a creative 
place for me to practice my connecting skills and build a robust network that is 
forever expanding to this day.  

It’s where I got my start after a successful career in corporate America inspired 
me to dive into this passion. People were watching me hang out with my 
friends or take trips and, incredibly, they were enjoying the experience of seeing 
how I was doing it. It was all fun and very personal.  

My first career was branding and marketing for a 
commercial real estate firm.  I was young and 
inexperienced to begin with, but eventually began 
to master the skills needed to make the right 
connections.   

When I ventured out and started my own business 
in 1996, the why for having powerful connections 
became much more strategic.  I had learned what 
it took to build connections and wanted to leverage 
that talent for a new purpose moving forward.  

I needed an outlet where people could discover me 
for my work and potentially hire me. This required 
an outreach plan to educate people about how 
they would benefit from personal branding.   

I wanted to maximize the time and energy I spent 
while growing my business, so I focused on 
aligning myself with power players.   

The need to go to events to grow my network 
became a passion and I had countless 
opportunities to help others grow their businesses 
using their most valuable marketing asset — 
themselves!   

I quickly became the “go to” resource for business owners to discover the 
unique blend of their personality, skill set, and gifting. I become known as the 
“Queen of Personal Brand Checklists” which helped me build my thought 
leadership in this arena. 
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Your Why 

Knowing your why is massively important. Not just in business or networking, 
but in life.  

Without that reason to keep you motivated through the slow, rough, mediocre or 
disappointing times, you’re not going to see what success looks like.  

There are no shortcuts to the top; just driven, focused people who finally get 
there someday. With my help, you will be able to scoot your way up to the front 
of the line.  Ready? 

Before you attend your next networking event, you need to know YOUR why.  

Why is this important to you?  

Why is this event/conference or networking 
opportunity the answer?  

Why are you just a little bit better at what you 
do than everyone else?  

Why would people want to work with you? 

Why would they recommend you to others?  

Unwavering belief in my why is what has gotten me here today.  
 
I love helping people discover the true power that lies deep inside of them, but I 
don't think love would have been enough to get me to the hundreds of 
networking events I’ve been to. 
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•I network because I want to make people smile.  

•I network because I want to help people be a better 
version of themselves.  

•I network because I want to do business and build a 
career I love.  

•I network because it helps me be a better public 
speaker.  

All of those things keep me going out there and 
meeting new people time and time again. They are 
what make my goals worth reaching and waiting for 
worthwhile. 

As you’re starting to think about your why, I want you to get honest with 
yourself.  

Don't fight the real reason you’re here right now.  

These days, with the internet displaying everyone else’s “perfect” lives, it can be 
hard to remember what we truly want. We start to trick ourselves into thinking 
we know what we want because we measure 
ourselves against others who look like they 
have it very, very good.  

Be radically honest with yourself. Stop fighting 
who you are.  

If you want to find a way to skyrocket your 
career and fast-track your way to the head of 
the promotion line, that’s fabulous.  

If you are doing this so you can live a full 
location independent life and never have to 
report to a boss again, perfect.  
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If you’re doing this because you need a platform to build your 
thought leadership and create a network of people who 
appreciate you because you don’t feel valued in your own life, 
fantastic.  

If you want to network with other people because you think 
you’ve discovered the most ingenious system/technique/
breakthrough for your industry, and you’re the person who is 
destined to deliver it to the world, go for it.  

Do yourself a favor and don’t lie about why you’re 
doing this. You can save the pretty answer for the 
press release (because when you step into your true, 
authentic power, the world will want to know more of 
you and what you’re up to).  

When you’re pushing through the 20th hour of an 
event and your arm is aching from shaking hands with 
hundreds of new people, you’re going to want to 
remember why this matters to you.  

Don’t fake it. Get real. Be you and own it. That’s the 
only way this networking thing is going to work out for 
you. We only get this one life. Stop pretending like 
this is a dress rehearsal. It’s not. You are the 
producer, the director and the star performer all in one.  

Action Step #1: Know Your Why  

What is your why? Write it down.  

Put it on a sticky note and look at it every day. You will find out quickly if your 
why is strong enough based on whether you continue to push through and 
execute.  
 

GETYOURPOWERBOOK.COM - JULIANN STITICK �26



The Power Formula For Networking 

 

Every day, you wake up with 24 hours in a day and a 
to-do list. My desire is for you to find joy, passion, and 
dare I say it freedom inside of what you are creating 
with your time.  

There is never a more significant opportunity for you to 
step up and claim your power than when you are 
going to a conference or an event where you will be 
networking with new people to grow your business.   

I’ve been in business for over 20 years, and I can say 
firsthand that the opportunity to network and grow your 
business by attending events can add exponential 
value to your bottom line.  

I’ve also seen that many women 
don’t understand how to make the most of their 
investment of time/energy and resources when attending 
these conferences and networking opportunities.  

Not only are you wasting resources from what you are 
paying out of pocket to attend the event, but you are also 
missing out on realizing the treasure chest of possibility 
that is waiting for you to unlock. When you are shy, 
reserved, insecure or even hesitating for a moment, you 
miss out on the magic of the moment. In any given 
moment, there is value to be unlocked. My job is to 
prepare you to see it. 
 
********************************************************* 

“JuliAnn has really helped me to step into my power, to feel good about who I am and 
to be able to express that to the world.  That has made such a big difference in in my 

business because when I show up now, I’m clear about who I am, clear about my 
message and I’m confident. Other people can see that.”  

- Jamie Geffner, Geffner Productions  
********************************************************* 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The women who work with me tell me that they are closing more deals than 
ever before. They are showing up with more energy. They have more integrity in 
how they make and keep their word; and most of all, they feel an inner 
confidence that no situation or circumstance can shake.  

This inner confidence is what I consider true power. It is not a situation or an 
experience, but the essence of life moving through you and with you in every 
moment.  

Please believe me when I tell you 
that I was not born with this. Like 
you, I’ve had many, many 
obstacles that have set me back. 
Some of the tools that I’m going to 
be sharing with you in this book 
have taken me decades to 
discover and hours in therapy to 
release (transparent honesty 
coming through right there, but 
let’s get real. Who achieves 
greatness without a lot of help 
along the way? No one I’ve ever met).  

So why am I giving this all away? We have a responsibility to ourselves, to our 
past and our future.  

I believe that for every woman who liberates herself 
from the shackles of insecurity, and low self 
esteem, the world reclaims a gift. There is a gift 
inside of you, inside of me, and inside of every 
woman alive today. It is the honest, pure and 
radically transparent gift of her real power.  

When a woman doesn't step into her power, she 
becomes disappointed in herself. She’s not taking 
advantage of every opportunity to further her 
contribution to the world.   

Why does that frustrate me? 

There's one thing that makes me mad, and that is 
when I hear women making excuses for why they 
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are not taking care of themselves. 

What are the excuses?  

“I don't have time," “I don't have money," 
“I'm too tired," “I have too much on my 
plate," “I'm trying to balance everything, 
but I just can’t.”  Sound familiar? 

As women, it's our 
responsibility to be 
an example to the next 
generation and to show how it’s 
possible to take care of 
ourselves so we can thrive.   

I hear women say they are too 
busy taking care of everyone 
and everything else so they 
can't take care of themselves.  

The truth is they are not valuing 
themselves, plain and simple.  

There’s a way to do both. Because let’s be honest, 
you are not serving anyone when you are overworked, undernourished and 
running on stress hormones.  

Balance is achievable as long as we understand its definition will change from 
day to day. 
 
I call this The Power Formula:  
 
Giving To Myself (x2) ==> Giving To Others  

The formula breaks down to say that you give to yourself twice as much as you 
give to others. That means that for every hour that you are going to spend at an 
event, you will provide yourself with two hours to nourish yourself, prepare and 
be well-rested.  

This may sound like an unrealistic endeavor. Trust me, my clients tell me often 
there is no way to make it happen. I will tell you that for the women who get this, 
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and indeed let it become their new standard for living, they will find they get 10x 
more value out of every hour invested in networking and career development. 

 

How is this possible? When you have 
invested in yourself, it’s like putting 
money into a high-interest return bank 
account. Except this return of you 
investing in yourself has a higher 
return than anything you will ever find 
on a stock sheet. 

When you spend that time investing 
in creating balance, you will get more 
done in less time. 

You will have more clarity and focus on achieving 
what you need to achieve without second-guessing 
yourself or hesitating to take action.  

You will laser in on the exact people at the event 
you want to meet in order to scale your business 
and career— to fill in the holes and skyrocket your 
success to exponential levels.  

You will have more time to recharge and renew at 
the end of the day, knowing that you achieved your 
goals in record time. Ahhhhhhh, there’s nothing 
more satisfying than a peaceful night’s sleep after 
you know that you showed up, over-delivered, and 
straight up, rocked it.  

(P.S. I want ALL that for you. And so much more.) 
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Achieving Balance - What You Bring To The Moment

 

Sometimes being balanced means 
focusing on ourselves, and sometimes 
it’s pointing our energy towards the 
service of others.   

It’s up to you to know what stage of the 
equation you are on. The pendulum 
needs to swing both ways to stay in a 
harmonious rhythm with the laws of 
nature.  

In our over-scheduled, over-caffeinated culture it’s easy to get thrown off 
balance.  

I’ve been there.  I’ve been guilty of neglecting myself so severely that I would 
show up at events looking and feeling tired and stressed.   

I needed to put a plan into action. Blueprints 
and checklists were entirely necessary so that 
this creative girl could be consistent and let’s 
face it, look fabuloso!   

What I found is that it was not only helping me 
with my self-care, but my clients were getting 
results, too. They were not only looking and 
feeling better, but being seen as leaders and 
influencers, while spending fewer hours on 
their business. 

This all came from the preparation that they put 
into themselves. The results were reflected in 
their brand.  

Your brand is so much more than your logo and 
your website— it’s how you show up in every 
moment.  
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When you are representing yourself, the more care and 
effort you put into your balance, the more you will see 
the results in your career.

**************************************************** 

 “I cannot express enough how much JuliAnn has helped me – both personally and 
professionally.  I own two companies and have a great life, yet wanted to move to 

another level of abundance and success.  Not only has she given me tools and 
skills to empower my teams and strengthen my brands, but also has transformed 
my view of myself.  I like and love myself more than I ever thought possible, have 
joy in my life each day regardless of circumstance, appreciate and enjoy things I 
used to take for granted, and have increased my revenue in both businesses.” 

-Dr. Kristen  Donovan  
**************************************************** 
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Set Your Networking Goals 

Now that you have a good understanding of why 
this matters to you, let’s talk about what starting to 
grow your network looks like from a technical 
perspective.  

Goals are essential; this I’m sure you already 
know. They’re even more critical here because we 
don’t want the popularity contest that so many 
people play at events to be the only thing on your 
mind.  

Think business cards. Handshakes. Introductions. 
Sounds good, huh? It’s all a sign that you are winning the popularity contest, 
and nothing more.  
 

Adding up the number of people whom you have a 
superficial introduction to and using it as proof of 
success is what people in marketing call leveraging 
your “vanity metrics.”  

Vanity metrics add an exciting curveball to 
measuring success with power networking in that it 
sometimes distracts people from the goals they 
could focus on for creating value with their time.  

For example, if you’re wondering how many 
introductions to strive for and are comparing your 
network to some of the most successful in the 
game, then you’re focused on vanity metrics as 
your goal.  

Look back at your why. Whether you wrote one or a 
few, do any of them select a desire to become the most popular person in 
history with the longest rolodex? (That’s contacts in your smartphone for all the 
millennials who are reading this, btw).  

No? Then you're putting too much weight in that vanity metric.  
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That being said, gathering lots of business cards and shaking as many hands 
as possible could still be a part of your goal measurement. It just shouldn’t be 
the only thing you are focused on achieving. Arguably, even the person who 
wants to be the most popular in history with the most extensive network in the 
world should have more to measure than just a name and contact number.  

If you’re networking because you have a 
business that you want to promote, then 
the number of connections you have can 
be a goal, but it will probably be #3 or #4 
on your list. These numbers are significant 
on some level. They help attract a targeted 
audience. Then again, if the message you 
are sending out is incredibly helpful and 
your perfect client found you and decided 
to hire you, isn’t that a big win too?  

Maybe you don’t care to be the most 
prominent networker in the world, but you 
do want to be able to know exactly who to 
call when you need a solution to a setback, 
obstacle or even an emergency that needs to get fixed ASAP. A person with a 
powerful network of the right people can overcome anything that is thrown her 
way. 

To connect with the most influential people, you have to 
be ready to up your networking and bring your A-Game. 
In other words, it requires some level of influence. This 
is an example where vanity metrics play a stronger role 
in goal setting.  

When you have connections to many people in a lot of 
different industries, you can leverage that worldwide 
reach as credibility to network in higher and higher 
level circles of influence.  

The biggest thing to realize here is that goals will not be 
the same across the board. If you’re reaching for 
someone else’s goals, you’re building someone else’s 
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dream. What good is that? 

What does success look like to you? Visualize it. Feel what it 
feels like. Smile at what a win would be.  

Think of two to five things that would help you make this 
visualization a reality and make them specific. Numbers and 
metrics aren’t a bad thing if they are for something that truly 
matters.  

How much money will you make from your new connections?  

How will many business sponsorships promote you? 

How many contacts on your subscriber list will you reach?  

How many new clients will you bring in?  

How many press opportunities will reach out to interview you?  

How much extra money per month will you make? 

How will you leverage the next step to get that promotion and skyrocket your 
career? 

… the goal’s list goes on and on.  

The point is that these goals are YOURS. Whether 
you are a start-up entrepreneur looking for your 
first round of seed capital or a seasoned executive 
looking to sell your shares, every networking 
opportunity needs to be laser focused on that next 
goal. 

Write down the goals you have for this event and keep them in a place you can 
look at, along with your why.  

Action Step #2: Write Down Your Goals
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There is probably one big one, right? One 
goal that makes you excited to get started 
and get out there. It’s the burning desire 
inside of you, telling you that now is your time
— the unwavering certainty that this is what 
you are meant to do next. 

You can. You will make it happen.  

With strategy and consistency, the world is 
your oyster, my beauty.  

As your partner 
in this journey, I 

also have to be brutally honest— your dreams and 
goals are yours for the creating, it just may not 
happen overnight. Of course, we’ve all heard the 
fairytale stories of people who show up to their first 
meeting with an agent and become an overnight 
movie star or the person who played the lottery for 
the first time and won big. However, these stories 
are told for a reason… they are rare. They live 
more in the realm of fantasy than reality.  

The truth is that most successful networkers have spent 
years cultivating their networking strategy— refining their 
unique why, reestablishing their goals, and continuing to hit 
the proverbial pavement in their Jimmy Choos.  
  
You need to be willing to accept the journey of creating this 
process and then refine it each time. Make it fun for 
yourself!  

If you don’t enjoy this journey, people will feel that energy 
coming from you, and it will only make climbing the 
mountain that much more of a struggle.  
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If you find that this seems too daunting 
— this isn’t the right place for you to be.  

If you are struggling to discover your 
goals and your ultimate why at the core 
of who you are, then not even the best 
networking strategy will get you there. It 
may be that you need to take a good, 
sobering look at the purpose of your 
career and how it intersects with your life 
and business. 

I’m so passionate about helping you to 
succeed that I’m even working on my 
next book to help you align with your 
greatest passion and purpose for your 
most magnificent life’s work. That’s another discussion for another time, but 
know that it is vital to us moving forward for you to step into your true, authentic 
power.  

For this process here today, take the necessary steps to 
move into your power, and I will guide you forward to your 
ultimate purpose in the process.  

We’re well on our way to setting up your networking 
strategy. The goal that’s going to bring it all together 
should be in the forefront of your mind, but we need to 
discover a couple more items to get you on the right 
track. 

We need to know whom you are going to fill in your 
“perfect person” slot.  
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Your Perfect Person - Clarified & Defined 

No matter why you started, no matter how big your 
goals are or what makes your wheels turn, no 
matter what you think — if no one knows you exist, 
you will never be able to realize your dreams and 
goals!  

This isn’t insecurity talking. This isn’t like “oh I’m 
so shy, no one will want to talk to me” or “no one 
would ever hire me/promote me/invest in me 
because I’m not as good as everyone else.”  

No. That’s not what I’m talking about here, nor am 
I ever going to allow that kind of negative self-talk. 
You can dismiss that immediately. Thank you very 
much.  

You might be reading this book because you’re 
excited by the idea of expanding your networking skills to get your bigger 
message out there in a more significant way, and you think you could make a 
huge difference with your unique vision. 

You might be doing it for you before 
anyone else does, but you can’t make 
a message that only you would 
appreciate. That would defeat the 
purpose.  

You have to envision what this 
message will do for someone else. 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What will it feel like?  

Will they have an “ah-ha” moment when they hear it?  

Will it make them take action in their lives in some way?  

What will they do next?  

What kind of person are they 
that they would be receiving this 
message in the first place? 

Knowing the ins and outs of your perfect person is a 
crucial part of being discovered by them. You must 
cross paths at some point, but the only way you’re 
going to be able to do that is if you think about who 
they are right now— who they are without you in their 
life. Do they even know they need you yet? 
Obviously not. How in the world will they find out?  

The key here is to meet your perfect person where 
they are at this moment so they can find out how 
much they love you.  

To do that, you need to be clear about who they are 
and what they want. What do they do in their full-time 
job? Do they have a family? Are they a traveler? Do 
they have an affinity for coffee or tea?  

Knowing your target demographic isn’t just about age 
and gender anymore. Their interests, passions, online 
activities, and favorite hobbies are some of the most 
valuable characteristics you can know about a person 
you want to reach and add to your power network. 

Some of these characteristics you will already know 
because of the type of message you want to share, 
but then you can learn more as you start to make 
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contact with your perfect connection. Learn what life 
is like for them. That’s where your message gets 
special. How can you make their everyday life a little 
better with a message that is tailored to fit just for 
them?  

Make a list of characteristics and facts about your 
perfect connection. How do they use the event/
conference/networking event to expand their reach? 
What do they think about? What’s their life like 
offline? What are the most important or pillar 
moments in their life?  

When you write these ideas out, you are building 
what’s called a target persona. I love the target 
persona exercise because when you think about 

these things, you will start to see a face and even come up a name for this 
“person.” 

Naming your perfect person is a great way to stay 
hyper-focused on whom you’re creating your message 
for at all times. You won’t stray into areas that would 
confuse your target person, and you’ll always present 
the environment that they feel natural in.  

Meet the 
target 
persona for 
writing this 
book: Lily.  

Lily is a savvy businesswoman that is 
never satisfied with the status quo and 
is always determined to find happiness 
and fulfillment. About 15 years into her 
career, she’s now ready to take charge 

and make things happen on her terms.  

She sees the opportunity in expanding her environments that will connect her 
with the right people to help her make an impact on the world. She is starting to 
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dabble in creating a streamlined personal brand 
because her ideas need to get out there in a 
bigger way.  

She thinks about how to become more successful 
in her life, take control, and become better at 
managing her weaknesses. She feels strong 
ownership for everything she does and takes 
steps to streamline work and get more organized 
and prepared for whatever comes her way.  

She enjoys working out (when she takes the time 
for herself), attending events, watching Netflix 
series, eating healthier (so she can sometimes 
eat naughtily), being in nature and playing with 
her dog. The most critical moments of her life 
include achieving career milestones, spending 
time with family, and learning how to do 
something entirely on her own.  
 

Is everyone going to be a Lily? 
Absolutely not. First of all, there are 
plenty of men reading this book right 
now, lots of millennials, both older and 
younger, and not everyone binge-
watches Netflix or has a dog.  

However, that is whom the content of 
my message is specially created to 
help. I’m more likely to pull that 
audience in and align with them as well 
as help many more people in this world 

who also enjoy the message I share.  

Just because you identify one specific person doesn’t mean you don’t help 
many. Don’t be afraid to niche down. Give your target person a name and think 
about them regularly. Find a photo on the internet that looks like your perfect 
person. Add her picture to your phone, your computer and if you really want to 
take it to the next level — add them as a CONTACT in your phone with their 
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own made-up phone number, street address, etc. (this 
tip is for the true die-hards that are ready to make their 
vision come into full force. Honestly, it’s what I’d do). 

How can they begin to receive the idea you want to 
share with them? 
 

They’re your new best friend. What would they 
be doing at this moment? How can that start to 
receive the idea that you want to share with them?  

When you get focused on your perfect target 
person the opportunities are endless, and before 
long, Lily will be calling you her favorite influencer/ 
guide/mentor/role model who has changed her life 
forever. 

Action Step #3: Describe Your Perfect Person (aka your target persona) 
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Your Networking Strategy Statement

Does all of this sound silly- determining your why, 
your audience, and your purpose for a simple 
meeting or networking event? Why bother with all 
of this if you’re excited about taking the world by 
storm and you can just show up and wing it by 
talking to as many people as possible? 

Look, if I had started networking by asking and 
answering a bunch of questions in superficial 
chatter, I probably wouldn’t be here today. It’s the 
purposeful action that matters. Your ideas don’t 
matter until they become real to someone outside 
of your own head. Making you think? I never said this book would be all flowers 
and birds, but it’s these steps that matter most. 

You’re reading this book, which means you’re probably taking networking 
seriously (or at least you trust me enough to think you should start to). With that 
in mind, I want you to be equipped with the best plan of attack possible. I’ve got 
your back, my royal friend.  

This is about the long run. This is a hard road, even if you love it and it’s your 
most profound passion the way it is for me. When it becomes your everyday 
experience, it’s a job, plain and simple. It can still burn you out. You can love it, 
but that doesn’t mean you won’t get burnt out.

Burnout happens to everyone, 
especially those who are executing 
fast and efficiently, but aren’t seeing 
the results. You probably won’t know 
what you want in your networking 
efforts for some time. Maybe you 
won’t have to wait long at all, but it 
will never be soon enough. We may 
have goals, but even when we reach 
them, it’s not always so apparent that 
it’s time to celebrate.  
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For those times— the wins and the losses, the high 
points and the moments of questioning, the incredible 
feedback and the Negative Nancy’s— for every step of 
the process, you need your networking strategy to be as 
transparent as possible.  

For those times— the wins and the losses, the high 
points and the moments of questioning, the incredible 
feedback and the Negative Nancy’s— for every step of 
the process, you need your networking strategy to be as 
transparent as possible.  

You need to remember who, how, what, and why 
it matters so that you can recognize real wins 
and quickly move past low times.  

Memorize your networking strategy statement 
and keep it front of mind so you never waver on 
the plan. 

If you decide to pivot, you know where you 
started and how you’re evolving. Your networking 
strategy statement will keep you confident in your 
purpose and moving forward, rather than 
backward, in your execution.  

We’ve already talked about all of the 
elements you need to know to come up with 
your networking strategy statement. 

Now, we’re going to put it all together; this is 
the natural part. You just need to fill in the 
blanks.  
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The answers to each of these questions will help 
you create that networking strategy statement to 
keep your networking plan in focus.  

Hopefully, you’ve written answers to these 
previous questions, and they’re succinct. We’re 
now going to combine those answers in a 
networking strategy statement. But before we do 
that, let me clarify something.  

This statement is for you. It’s not something you 
need to publish somewhere or share with the 
rest of the world. Pieces and parts might be 
worth including in a tagline or bio page, but this 
statement alone should just keep your head 
straight in what you’re doing. The focus is 
everything, and you’re going to need a lot of it.  

Don’t be afraid to say why you’re really doing this in answer to #3. I think we all 
like to come up with pretty answers like “to help save the planet” or “to impact 
millions of lives.” Those are great reasons if they’re real. Remember your real 
why.  

With that in mind, please fill in your 
strategy statement below. Be specific. 
Be ruthless. Be clear.  

ACTION STEP #4: Create Your 
Networking Strategy Statement 
 
“I help (answer to #1) by (answer to #2) 
so that I can achieve (answer to #3).”  

Nice work. No matter what your next step is, that’s a huge win right there! 
Knowing the answer to why and how you’re going to network in your true, 
authentic power will amp your confidence.
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Set Your Intention To Contribution

Congratulations! You’ve made the decision to attend a 
conference or event to grow 
your career! Now you’ve 
mastered your networking 
strategy statement to have 
crystal-clear clarity about who 
you are meant to serve, how 
you are expected to help them, 
and why you are intended to 
serve them.  

It’s essential to shift the focus 
here to set an intention that will 

make all your interactions smooth and harmonious— 
set a plan of contribution. 

Now, I’m not coming from a false “Polly Anna” place 
where you are there to give, give, give and never 
receive. Remember the Power Formula? When you provide 2x more to yourself 
first, you are able to 10x the value investment from every interaction.  

When you set the intention for contribution, this is the other side of the equation 
that will balance out all the fabulous work you have done to bring clarity and 
power to yourself.  

Power always starts inside of you. Now that you are aligned with that inner, 
core power of truth, you will share without becoming exhausted or drained.  

It’s fantastic to see this in action. You will notice that the greatest givers of any 
event are also the ones who stand with reliable power in who they are.  
Now you are one of those empowered people others will be drawn to  because 
you have clarity in knowing yourself.  

You have already set the intention for why you want to attend this special event. 
This intention will carry you throughout the planning, preparing and any 
obstacles that may show up for you along the way.  
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When you come back to your intention, you will 
find that it is like a beacon of light guiding you to 
remember your highest purpose.  

So let’s do that now. 
Some women think, 
“What can I get from 
you?” when meeting 
someone new.  I’m sure 
you’ve been on the other 
side of that interaction 
and you come away 
feeling a bit icky.  You do 

not want to be the person who gives off this impression. 

When you set your intention to be one of contribution to 
others, you will find that it allows the other person to feel 
relaxed in your presence.  

You will also stand out because you are not like the other people that are 
attending with the “what can I take from this?” attitude. Oh, and by the way, if 
you are having trouble finding people who do not live a serve-first mentality, it’s 
time to change where you are hanging out— just saying.  

When you come from a place of service, people can see your heart is in the 
abundance realm where all possibilities are born.  

Knowing you will approach every conversation from a heart of service will amp 
up your self-esteem and magnetize others to you.  Need some ideas? 

How can I contribute to making introductions for 
you?  

How can I contribute to getting a speaking 
engagement for you?  

How can I contribute by merely listening and giving 
feedback if asked for it?  
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Don’t limit this intention to the conference. Your intention begins the moment 
you walk out your door, interact with your driver, make connections during travel 

and strike up a conversation with the hotel staff. 

Each time I fly I take a little gift to the flight attendants. 
Flying is not something I love, but each time I hand out 
the unexpected treat with handwritten thank you notes 
to the flight attendants, the whole experience elevates 
to that abundance realm. Everyone enjoys the flight on 
a higher level, and the flight is excellent. 

Aligning with contribution aligns you with your power 
because it's something bigger than you.  We will call 
this your power behavior 
because when you focus on 
contribution, you're aligning 
with something more powerful 
than you.  

This inner strength combined with the outer contribution 
is an irresistible combination. No matter what country 
you are in, what age you have reached (or not achieved 
yet), you will find that people are magnetically attracted 
to this energy. It is the energy of true balance.  

Unlike the balance we’ve 
already talked about in 
this book earlier where 
women are striving to 
achieve it, but fall apart because they are not 
grounded in their center of power.  Now YOU 
have yours. When you are aligned with your 
power, anything is possible! 
 
Action Step #5: Focus On Contribution 

Nice work. No matter what your next step is, 
that’s a huge win right there, knowing the answer 

to why and how you’re going to network in your true, authentic power. Pat 
yourself on the back. It’s time to get packed, sister. 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Let The Planning Begin! 

After we create our networking strategy 
statement and set the intention of contribution, 
it’s time to embrace the “P” word- Planning. 

Careful planning makes for the smoothest 
experience and knowing you are fully prepared 
will amplify your power. 

It is never too early to begin planning. The moment I put a trip on the calendar, I 
start thinking about ways that I can make that trip the most pleasant, productive, 
healthy trip it can be.  

Let's say you've got a conference and that 
conference is a month out. Now is the time to 
start packing.  

I take a look at the conference event’s 
schedule and weather and determine what 
outfits I’m going to need. 

Remember, if you want to stand out, think of 
your image as a powerful marketing tool. You 
have to be willing to step up and dress up a 
little bit more than everybody else. When you 
do, it makes you stand out.  

We still live in a visual world. You could be 
the smartest, most reliant person in the 
industry but if your visual expression doesn't 
capture attention, you’ll miss out on 
opportunities to grow your business. 

It's not about walking into a room and trying 
to be Vegas lights unless that is who you are 
authentically. You may be more like a candle 

glow, a spotlight, neon, or soft, cool light. 

What kind of light are you? 
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Standing out doesn't necessarily mean you have 
to call attention to yourself. When you are glowing 
the way you glow naturally, you will magnetize 
people just by being you. 

With your wardrobe, think simple. Think solids, 
consider basics. And then have fun playing those 
basics up with accessories and different colors.  

I’m all about packing light, too.  

Get neutral shoes to pair with a number of outfits. 
Plan to wear shoes that you're going to be 
comfortable in! What a novel idea to attend an 
event and not need to soak your tired feet at the 
end of the day or need a foot massage from your 
honey.  

 

I can guarantee you this, a woman who is wearing 
comfortable shoes is more confident and self-
assured than a woman who's walking around with 
shoes that hurt her feet.  I know there are some 
‘Amens’ out there! 

Here are some of my famous checklists that you can print out and keep with 
you to prepare for maximum success.  

Action Step #6: Print Out Packing Checklists  
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PREPPING FOR THE TRIP - CHECKLIST  

1. Print the agenda 
 
Familiarize yourself with the agenda.  Know exactly when you need to arrive 
so you can enter intentionally, not frazzled because you scheduled yourself 
too tight. 

2. Create a travel itinerary  
 
What are the ground transfers, flight info (including your Known Traveler ID, 
passport info, driver’s license) detailed hotel info? Print a hard copy (old 
school, I know) and keep an image of it on your phone.   
 
Travel Tip:  If you are flying take a pic of your mobile ticket in case the 
internet at the airport is slow and your are unable to pull it up on your airline 
app. 
 
Find out what amenities they have available at the hotel. Restaurant options 
and workout facilities are an excellent place to start.  Plan your food and 
snacks so that you are taking healthy nutrition with you and not entirely 
reliant on the hotel and airport restaurants which can be very unhealthy and 
costly. Take nourishing food so you can be your healthiest.  You’ll look and 
feel better too. Just sayin’. 
 
Get clear on what your hotel asks are. I want a king-sized bed so I can 
stretch out from corner to corner (yes), a refrigerator for my supplements and 
snacks and of course, extra pillows (I’m a bit of a princess when it comes to 
pillows).  Ask in advance, and you’ll be more likely to get exactly what you 
want. 

3. Get to know your roommate.   
 
If you are sharing a hotel room with a roommate, you’ll want to schedule a 
phone call to discuss her likes and preferences for the smoothest rooming 
experience possible. What room temperature does she like for sleeping? 
What rituals does she have (like listening to TV or music while she’s getting 
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ready)? When is she scheduled to arrive and depart?  
 
Think of your roommate as your team-mate who is there to help optimize 
your experience, and you hers. You will have exponential success when you 
are relaxed and rested in a peaceful environment where both of you feel at 
ease.  

4. Plan Self Care  
 
Take one day before the event, and one day after the event to be ready for 
anything that comes up. I call these “white days” because I literally block off 
the entire day on my calendar, so nothing shows up. The whole day is 
reserved for you to cover what you need to include in the last minutes before 
your trip (because something always comes up), and then to decompress as 
soon as you return.  
 
The day before the event, make sure you are well rested and drinking lots of 
extra water to look and feel your best. Remember, you only get ONE chance 
to make that first impression. Once it’s gone, it’s gone forever. 

PACKING - CHECKLIST  

1. What you’re going to wear 
 
Let me ask you a sincere question, “Who do you want to be?” That future 
version of yourself is whom you want to dress for. When you are planning 
your wardrobe for the event try your complete outfits on beforehand so you 
know they make you feel fabulous, fit correctly, and you have all of the 
appropriate undergarments!  

2. Dress code  
 
I get this question a lot from my personal branding clients, “What does the 
dress code say?” Let me be very clear… You determine your own dress 
code. Here’s a personal branding wardrobe tip: dress like your profession, 
but stylishly. You want to appear clean and polished. Make sure you pay 
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attention to details! 

3. Start packing a couple of weeks in advance. 

You need time to be creative, and this can only happen when you are in flow.  

4. Secret weapons to pack  
 
These are my favorite “go to” secret weapons for stylish dressing: a neutral 
pashmina to work with all outfits, and a neutral pair of flats to save your feet 
from long hours of walking and mingling.  

5. Travel accessories 
 
Stay organized honey! Don’t let all this effort be destroyed by the baggage 
carousel. Think lightweight travel bags that you can use to divide your 
treasures into individual compartments. You will have one for your jewelry, 
one for your makeup, one for your shoes and even one for your dirty laundry 
bag that gets tossed into the washing machine as soon as you get back 
home. Organized bliss will be yours.  
  

6. Column of color  
 
Here’s one of my fashionable dressing for success tips that is easy for 
versatile occasions and looks great on every body type— pick a solid 
monochromatic of color for your base. Whether you are wearing a long black 
dress, or a beige top and pants, make sure it’s all one color. This will give 
versatility to dress it up or down when you change out your accessories on 
top. A column of color.  Voila! You go from daytime hotel ballroom to 
networking mixer in a flash.  

7. Polished warm-up outfit 
 
Don’t get caught wearing your torn-up pjs in the hallway when you’re 
crawling out for the first cup of java. Pull your hair back and throw on a cozy, 
polished warm-up outfit. You will look stylish without coming off with the 
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“trying to hard” vibe that can kill the effect.  

8. Toiletry bag  
 
This is essential for self-care rituals on the move. Keep a travel size of all 
your favorite skincare products that you can quickly whip out and pat on 
without having to risk losing it all or taking up all that extra room in your bag. 
Your skin care routine will never miss a beat.  

9. Extras:  
 
Pack the unique things that will make your hotel room feel less stuffy and 
more like your “destination home." Some of my favs are scented travel size 
candles and photos of loved ones that I place on my bedside nightstand to 
see before I go to dreamland. This love ritual is one of the ways I stay 
nourished and wake up refreshed ready for another important day of 
networking.  

10.Check your bag  
 
I like to be organized so I can pack light, but if you’re going away for more 
than a couple of days, you want to check your bag. That way you don’t have 
to worry about cramming it all into your carry on suitcase. That extra storage 
will come in handy when the event organizer gives away gift bags or extra 
goodies that you will want to take home with you.  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Think BIG 

Now let's talk about making the most of this opportunity and really, I mean 
really, thinking big. Even if you consider yourself a big thinker, I’m going to 
challenge you to go bigger.  

You see you’ve done more than 99.99% of people will ever do to prepare for 
this event. You’ve created a networking strategy statement, you’ve set the 
intention of giving, and you are packed up ready to look your best. Now, you 
want to allow all of this to seep into your core and stretch you to find a more 
significant possibility that is waiting inside of you. You are ready to be 
unleashed.  

 
One possible connection can 
transform your career, business, 
and life forever. Do you believe 
me?  
 
Let me tell you a story.  

Black Halo is one of my very 
favorite designers. I have many 
Black Halo dresses in my 
wardrobe.  

One day a friend of mine invited me to a fundraiser at 
the elegant, wooded Langham in Pasadena. It was a 
fashion show fundraiser for a local organization.  

The morning of the event I woke up and I was not 
feeling my best. My eyes were puffy, and I was going 
through a stressful period in my life. I just was not in 
the mood to get dressed up and go to a beautiful 
resort and interact with women in a fashion show type 
environment.  Can you relate? 
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But the longer I laid in bed, the more 
I thought that my lovely friend had 
gifted a ticket to me and wanted to 
spend time with me.  

Immediately my kick-butt JuliAnn 
said, “Get your ass out of bed, take a 
shower, put yourself together, drink a 
nutrition-dense protein shake, and 
put on your favorite Black Halo 
dress.” So that's exactly what I did.  

I walked into the luncheon and realized that it was a 
Black Halo fashion show! I didn’t know that in advance.  

We enjoyed a nice lunch and experienced beautiful women donning great Black 
Halo fashions. Lo and behold, Laurel Berman, the founder and creative director 
of BH was one of the commentators.   

As the luncheon and show came to a close, my friend Gail said to me, “You 
should go up there and meet her.”  The little voice in me said, “No she's 
important, she's got all these people surrounding her, who are you? What if you 
are not received the way that you want to be received? It will be embarrassing.” 

As I hesitated, my friend Gail elbowed me again 
and said, you should go up there and meet her. I 
remember walking towards Laurel with butterflies 
in my stomach.  Women were surrounding her, but 
momentarily she looked up. When we locked eyes, 
she literally invited me up to talk with her, told me 
how much she loved the dress on me, and asked 
me what I did. 

“Well, can you work with the owner of a fashion 
brand?” she asked me after a few moments of 
polite conversation. I had to catch my breath, “Why 
yes, I do” I answered in my most professional, 

confident voice. By this point, she's holding onto my forearm and asks me if I 
can help her with her presentation skills. And I said, “Yes.”  To be honest, I  
added that service to my repertoire the moment she asked. 
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That was the beginning of one of the most important 
relationships that helped to skyrocket my career. If 
you’ve been reading this far, then I trust that I can 
tell you that we were meant to meet that day. All the 
signs lined up— from the Black Halo dress to the 
perfect introduction to the owner of the brand. We 
even have the exact same birthdate! Kismet, as 
they would say, “it was meant to be.” 
 
I knew this in my heart the moment we met, and yet 
I still had to show up and work for it like the stand-
out professional that I choose to be.  

A few weeks go by, and I follow up a total of five 
times, very strategically. First a handwritten note 
card, then an email, then a phone call, then a copy 

of my book, then another phone call. I didn’t give up. She calls me back out of 
the blue one day and ultimately hires me to help her present what was going to 
be an upcoming commercial shoot for NY Fashion Week.  

Not only did I have the honor of knowing and working 
with her, but that commercial was shot with Mazda. 
Mazda's talent was having some challenges with her 
confidence, and their leadership stepped in and 
asked me to give her a pep talk.  It was a Win-Win-
Win! 

Moral of this story is even if you think you’re “not 
ready” or not feeling your best when you are given a 
chance, you have to go for it.  

Thinking BIG expands your field of possibility. One 
connection has the potential to take your career/life/
business to an entirely new playing field.  

You will never be able to use the excuse, “I’m not 
ready” ever again. Doesn’t that feel great? When you suit up and show up with 
a great attitude, amazing things happen. 
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Expand Your Reach

 

Connections are everything, and here’s how you can make sure 
you are prepared for the most powerful conversations: 

Find out who's going to be there. Make 
connections beforehand via email or 
social media 

Research the presenters and find 
uncommon ways to meet them if they are 
someone you connect with.  Sometimes 
those speakers and presenters that make the most 
significant impact on you may not be the one with the 
biggest crowd around her.  

Follow your instincts, not the group.   

The key to success at an event is all about the preparation.  
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Your Elevator Pitch 

It's crucial you know precisely what to say when people ask you what you do. 
The great news is that you have done all the groundwork with your networking 
strategy statement, and you know for sure that you are aligned with your true, 
authentic self. This creates real power.  

When you engage in conversation, you 
need to be able to deliver this power to 
others in a clear and straightforward 
way.  

That requires getting clear on your 
elevator pitch and targeting it 
specifically towards the event 
audience(s).   

Then it’s all about practice.  You want 
to rehearse this a thousand times. And 
just when you feel like you’ve done it enough… do it ten more times.  

There are still times when someone asks me what I 
do, and my mind goes blank.  I feel like a little girl 
who is 8 years old and forgot how to spell the final 
word in the spelling bee.  

If this happens to you, don’t beat yourself up. That 
just means you need more practice.   

Delivering it naturally and conversationally will 
reflect a genuine confidence and make the 
impression you want to make.  
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Brand Flirtation 

1.Who are you?  

2.Who do you serve?  

3.How do you serve them?  

4.How will they benefit from your products and/or services? 

When you create a succinct way of representing you and your brand in what I 
call a Brand Flirtation, you will stimulate more questions.  
 
When people ask you what you do they don't want to know your philosophies or 
what programs you offer.  All they want is an overview of what you do. 

This is how flirting works. You give a little, they get curious to find out more. You 
give a little more, they lean in.  

You never want to give away so much that you lose them. If their eyes start to 
glaze over, that’s a sign that you’ve gone too far. No problem. There will always 
be more opportunities to practice and refine your elevator pitch.  

The key is to keep doing it. Every new event is an 
opportunity to take pen to paper to re-invent yourself. 
You get to know more about who you are from every 
event you attend.  
 
Listen to feedback. Watch their body language. 
Observe the subtle cues people are giving to you in 
every, moment whether they are speaking or not.  

Take ownership of how your message is impacting 
others. This is how a powerful woman is chiseled into 
being, like a sculptor who sculpts away marble to 
reveal the statue underneath.  

You are the statue. Every event brings you closer to 
creating your true masterpiece.  
 
Action Step #7: Practice Your Elevator Pitch  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Your Business Cards For Success

Business cards are still exquisitely relevant. 
Now some of you millennials may think, “No 
way”, but what better way to stand out than by 
having a business card! Let’s call it being classic 
or retro!3 

Having your cards tucked neatly in a beautiful 
business card holder is super powerful, too. It 
represents you as being mindful, organized and 
prepared and an example of how you handle 
your business.  

Now whether you have them professionally 
designed or you use the websites that show you 
how to do it yourself, make sure your business 
information and your branding is clear, simple 
and easy to see exactly who you are and what 
you are about.  

Business cards are like little sales people that walk around and talk for you 
without you having to pay them a commission. They represent who you are.  

Make yourself memorable by investing in your 
business and your career. When you have a 
streamlined experience from the first connection 
all the way through your printed branding on 
your business cards, you will show the world 
that you are here to be taken seriously.  

In other words, you mean business.  
 
Action Step #8: Have Biz Cards Ready 
 
With all of the steps you’ve taken to get ready 
for the event, now you are ready to show up and 
rock the house.  
 
It’s time to shine.  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Phase #2: Connection Ritual  

Way to go girlfriend! You have gone the 
distance, setting yourself up for maximum 
success at this event. When you walk into the 
room, you will feel confident and relaxed. You 
are ready! 
 
Most of the clients who work with me are 
shocked that we spend 80% of our time 
together in planning and preparing. This is 
genuinely my time-tested strategy for ultimate success. When you put in the 
time in this beginning stage, everything else flows.  

It’s like the musician that takes the time to tune his 
guitar or violin before a performance. Now, he can 
create his masterpiece with ease knowing that 
every note will be pitch perfect.  

The same thing goes for you cherry blossom, it’s 
your time to step up and shine!  
 
Now, let’s shift to the second phase of the 
Stepping Into Your Power System. It’s time to 
talk about the conference. 

While you are at the meeting, 
this is the time where the 
Power Edge will shine the 
brightest.  

Do this exercise with me now: 

- Point your finger up to the sky 

- Now with your pointed finger, draw a line around your 
body 

This is your “circle of excellence." Inside of this circle, you 
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are choosing to show up as your most 
confident, most potent, most outgoing 
(yes, it is essential when you are 
meeting new people even if you need to 
retreat to your cave of introversion as 
soon as you get back to your hotel 
room), and the highest version of YOU.  

This is where all the preparation that 
we’ve done will come into showing your 
radiance.  

I get that walking into a conference with 
new faces, new scenarios, and new 
expectations can be overwhelming. So 
all I’m asking for is this circle that you’ve 
drawn around your body.  

It’s no more than 2 feet in 
diameter. And yet, inside of 
this cocoon, you are fueled 
with the highest version of 
yourself that you can create.  

Carry this bubble of 
protection with you now and 
throughout the conference.  

When you feel overwhelmed 
with new ideas, go into this 
bubble that is always here waiting to protect you and 
recharge you when you need it.  
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During the conference, it's important to first and foremost stay healthy:  

Stick to, if possible, your wellness plan with exercise 
and food  

Maintain a positive attitude consistently  

Make friends with the hotel staff  

Be open to conversation with anyone even if they're 
not a conference attendee.  I have made some 
marvelous business connections with people attending 
other conferences or business engagements. 

Be focused while you're there, be very, very focused.  
 
You have a job while you're there. For the 
people that are introverted (like me) you’re 
going to love being prepared and relaxed.  
 
You have identified your networking 
strategy statement, your intention of 
contributing, and the purpose of reaching 
out to more prominent influencers— now, 
you need to focus on that and only that. 
For the event, that’s your job!  
 
When you have this focus, you won’t get 
sidetracked or distracted by other shiny 
objects that may appear.  
 

You know why you are here. Congratulations.  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Organization Is Key

Remember all those tips for organizing while 
preparing for the event? Well, the habits will 
serve you well in this phase too. Be organized 
while you're there. Organize your conference 
notes as action items.  

If you have a team, create a to-do page or 
document for each team member so when you 
get back ‘to the office’ you’ll assign tasks 
quickly and efficiently. 

Follow up with your connections.  Now that 
you’ve established a link with these new 
people in your network don’t let your lack of 
follow up kill the opportunity.   

When you make a genuine 
connection, pull out your 
calendar and set up a follow-
up appointment on the spot.   

You will most likely need to 
make multiple touch points 
like personal phone calls, 
video texts, and hand-written 
note cards in a surefire way 
to stand out.   

Forward them a blog post or 
recommend a book they’ll 
appreciate.   

The idea is to come from a place of serving them which will always make you 
unforgettable. 
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Create A Positive Environment 

The other thing is to create a suitable environment around you 
while you're at the event.  

Having snacks to share is a fantastic way to make connections. 
Sharing hand cream, gum and mints are also well received by 
others at the event.  

 

The other thing that I like to do is bring my smile 
cards and give them to everybody at the table 
that I sit with. 

Each card has a special, unique message that is 
fun to read to one another as a quick “ice 
breaker” activity for the group.  

Then if we switch up tables, I will give them to 
that table. It's another thing that I like to do to be 
memorable, those little smile cards.  
 
It also serves one of my highest purposes and 
reasons for my own personal why — I’m a smile 
connoisseur and love a good, authentic flash of 
teeth at anytime and anywhere. 

Here’s one more step into your power tip:  arrive at the event early because 
when you get there early, the 
leadership of the event is working 
to set up. It's a great way to be 
able to make connections with 
those people by asking if there is 
anything you can do to serve.   

Even if you bring one coffee to one 
person, it will make a big 
difference.  That will challenge you 
to keep thinking big.
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Magic Evening Recharge Ritual  

This is the secret to how I continue to show up with more power and energy at 
every event, day after day. It is this Magic Evening Recharge Ritual that brings 
me to a new dimension of possibility inside of myself that I had never dared to 
see before.  

When you are tired, this is the chance to pull out the self-
healing remedies that you brought with you to carry you 
through:  

-your essential oils 

-your candles 

-your journal 

-your photographs 

Pull them out. Now.  

This is where you will find that your circle of excellence extends beyond 
yourself. Some rituals are here to hold up your ring from the outside and the 
inside as well. Like the Roman Coliseum that has stood for over 2,000 years 
amongst wars and the ravages of time — columns 
are holding it from within, and buttresses are holding 
up the frame of the circular Coliseum on the outside 
as well.  

The point is that you need internal structure (and 
you’ve done a fabulous job at creating all of that), 
while also requiring external structure around us as 
well.  

Every evening, you have retreated to your cave to 
recharge, renew and strengthen the support of your 
external walls: 

- take a bath 

- No social media! Commit to being present and 
recharge with soft music or a relaxing book  
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- No phone calls to clients, family members or people from the past that will 
prevent you from focusing on the current opportunities and seeing the future 
of possibilities that exists 

When you commit to the evening 
ritual to unwind and renew, you 
will wake up the next morning 
refreshed and ready to take on 
the day with as much power and 
purpose as when you started the 
event.  

This can be a challenging ritual 
to start, I’m not going to lie. The 
energy of the group at night can 
be intoxicating. You can be 
drawn into the drinking, the 
socializing, and all the new 

conversations that are waiting to be discovered.  

Patience, my divine friend. We are running 
the race as the turtle, not the hare.  

When you go too hard and too fast, it is 
inevitable that you are going to burn out. You 
may have showed up to the event looking like 
a million bucks, but after a few too many long 
nights, you can blow that image in a 
millisecond. 
 
With practice, you will find that recharging at 
the evening of the event will make you stand 
in your power even more authentically. You 
will awake the next morning feeling refreshed 
and looking your best.  
 
Very quickly, you will come to savor and 
crave this alone time as your sacred time to 
reconnect to your core power inside of you.  
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What Will Ruin An Event For You

One of the things that ruins a conference for people is they stay out late, and 
they drink too much. 

That's not a judgment, it's just a fact 
that I see people the third day of an 
event and they're completely wiped 
out and tired because they overdid it.  

It's just that they're eating a lot of food 
they don't usually eat. They're 
drinking more, and they're staying up 
later, plus the energy that it's taking to 
just be at the conference. 

I think an excellent tip is to set your 
own boundaries around what you 
want to do. For me, it is very rare that 
I will be out past nine o'clock on the 
night of a conference. I don't drink. 
But if I did, I wouldn't be drinking at 
the conference because I don't think 
that it is serving the self-care for me 
while I'm at the event. 

 

Another thing is they've scheduled their life too 
tightly, and they have too much on their plate so 
that when they get to the conference, they're tired.  

Then they're at the conference, and they're tired, 
and then they get home, and they're exhausted. 
Sometimes they get sick. Alternatively, they're so 
overwhelmed that they can't take action.  

Don’t make these mistakes! You’ve done all this 
preparation to be your best version of yourself, and 
you want to maintain the momentum.  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You will find that when you stay true to your networking strategy statement, this 
will help you to keep on track and focused throughout the event. You will find 
yourself gaining more and more power as the time goes on.  
 
When you leave, you will have that feeling of accomplishment and pride, 
knowing that you played your highest game. You gave it your all. You were 
successful at staying true to who you are at the core of yourself.  

Performance Anxiety 

We have to talk about this because I see that so 
many of my clients suffer from this. It shows up 
in subtle, little ways like: 

-What if I don’t know what to say? 

-What if no one connects with what I’m saying/
offering/presenting/teaching? 

-What if I spend all this time and money but it’s 
a waste? 

Here’s the truth of what’s going on. Underneath 
all of these questions is, “Am I prepared?” 

A lot of people talk about “being good 
enough”… I KNOW you are good enough! That 
is in your birthright. The problem is not whether 
you are good enough or not, the questions of 
insecurity come from, “Are you prepared?” 

I believe that all doubts can be cured with preparation.  

Think of me as your Preparation Fairy-Godmother! I’m here to make sure you 
SHOW UP even more significant than you ever imagined possible for yourself. 
Do you think Cinderella could have ever dreamed of how she rolled into the ball 
that night with all her self-limiting beliefs? No!  
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After a lifetime of abuse, neglect, and abandonment with the only companions 
she ever had were little mice and birds singing to her in the attic, her fairy God-
mother showed up and decked her to the nines.

I’m here to give you the dress, the horsemen, 
and even the glass slippers… however, unlike 
Cinderella, your chariot will not turn back into a 
pumpkin at midnight. No, my Queen, your chariot 
is here to stay.  

I’m going to give you an extra edge that 
Cinderella never had… your ability to find it in 
yourself.  

Think of me as your tool for transformation. A 
tool that is going to show you a new possibility 
for yourself, one you’ve glimpsed in dreams or 
visions when you allowed yourself to be genuine, 
radically, unapologetically free.  You will find I’m not here to transform you, but 
to give you permission to be your most authentic and beautiful self. 

As your Fairy God-mother, I will 
give you more than a magic wand 
and a night of fairytale… your 
entire life will forever be 
transformed.  

When you recognize this power 
inside of you, something profound 
will take place. You will discover 
that this power is inside of you, and 
always has been inside of you — 

waiting for permission to be unleashed.  

I love fairy tales as much as the next; now let’s create a new tale to tell the next 
generation of women looking for themselves.  

Instead of hoping and longing for a prince to find them and rescue them, let’s 
teach them how to save themselves.  
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The new generation of Cinderella’s will show up to the ball looking glamorous 
and glittering while also being able to pay for the coach, the dress, and even the 
castle.  

The new Cinderella is a symbol of 
beauty, peacefulness and feminine power 
all because she ruled her kingdom and 
always, always, always gave to herself 
first.  

If you are finding that performance 
anxiety or self-doubt are creeping into 
your mind, then you need to go back to 
the beginning of this book and start with 
ACTION STEP #1.  

 
Once you find that you are not forcing 
yourself to be powerful, you wake up and 
realize that you are powerful beyond anything you’ve ever envisioned before. 
That’s when you know your truth has finally arrived. 

 
Action Step #9: Stay In Your Power At The Event  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Phase #3: Post Conference  

 

Congratulations!  You made it through the event! 
Now, it’s time to stand out again.  

You see, most people will go to an event and never 
make the most of the Exponential Value Model. 

This is the time that takes place from the moment 
the curtains close or the camera stops; it is the time 
that other people who have not read this book will 
think the event and wealth-making opportunity is 
over. You know this is the moment when you have a 
chance to create 3x, 5x, even 10x more value than 
anyone else in attendance.  

The secret is in the follow-up.  

Now, most people will be too drained, exhausted 
after the event so they never even consider taking any follow up actions. 
However, you, my glorious Goddess Warrior, have taken all the steps necessary 
to expand your power during this event, and so you 
are emerging into this final phase as a master of 
your energy and intention. 

Now is a perfect time to reflect on your intention for 
coming to this event in the first place. Think back to 
that first exercise we did together to begin this 
journey- the one where you created your 
networking strategy statement. Look at the print 
out, pull out the letter that you wrote to yourself, 
and let that intention pour through you.  

You are here, at the edge of transformation. You are 
ready to reach deep within and tap into that long-lost power that has been 
silenced with excuses and conformity for way, way too long.  

I want to introduce you to something that will change the vision of your life 
forever — Exponential Growth —- it occurs in nature all the time.  
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Have you ever seen how bamboo grow? The 
grass spends years expanding an intricate 
network of root structures below the ground. The 
roots of the plant intertwine and bridge more 
strength with every passing month. From the 
surface, there is nothing. Above ground, the 
plant hasn't even sprouted yet. Below, it is more 
active than a volcano. 

Years can go by and 
then suddenly, the 
bamboo shoots up over 
9 feet in over six 
months! Now, I’m not saying that it is going to take you 
years of investing in yourself to see the fruition of your 
success, but I am saying that when you apply 

Exponential Growth to the equation, you have an 
unprecedented advantage.  

Most people will never go beyond the surface. Most 
people will never invest in themselves for the 
longterm gain. Also, they wonder why they wake up 
year after year with dwindling returns on their 
investments — decreased energy, health, and 
opportunities to grow.  

When you see the value of the Exponential 
investment, you will be like the bamboo that lays the 
most powerful, stable and secure framework for the 
possibility of rapid growth.  

Post-conference is all about the follow-up and the 
integration.  

GETYOURPOWERBOOK.COM - JULIANN STITICK �75



When I’m scheduling my conference dates, I will schedule one to two quiet days 
after I get back. I call these “white days” because there is nothing that appears 
on my calendar, so it’s all white. A very, very beautiful thing.  

 
That downtime gives me the time to percolate on the 
conference content, and then determine which steps I 
want to take first.  

Prioritizing your action 
steps from the conference 
is important. It can be 
overwhelming to come 
back to a long, 
unorganized to-do list. 
When you have your clear 

action steps lined out in order of importance, you 
take action quickly and then cross it off your list.  

You will not have the time to retrieve the maximum 
value for your investment of time and energy in attending the conference or 
event if you haven’t set up space in your schedule to do so. When you make a 
commitment to follow up, make sure that you do it. That’s where you reap the 
rewards and benefits that lead to exponential success.  

When you arrive back home, you also need to give 
yourself time to assimilate back into your regular day-
to-day life. It takes time to decompress everything that 
you have implemented and taken on. You have surely 
stretched yourself beyond your comfort zone, and now 
you need to have the time to recharge from that power-
expanding experience.  
 
I always take this time for myself; then I will execute! 

It’s a great way to wrap up so my investment in the 
conference will blossom into the opportunities I’m going 
after.  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Love Notes On The Plane 

Here’s something that will really make you stand out! If you are flying, take the 
time to write hand-written note cards to those you’re excited that you connected 
with.  

The traditional art form of handwriting letters is 
still classy and influential to this day. It makes 
you stand out, especially if you drop them in 
the mailbox the day you get back.  

That is a way to take action immediately 
knowing some of those follow-ups are going to 
be a longer-term process.  Your note card will 
arrive just as that person has relaxed back into 
their routine, and you will touch a powerful 
chord. 

Action Step #10: Immediate Follow-Up 

Before we conclude this part of the book, there’s something we need to discuss. 
Sometimes I go to an event and hand out my business cards to someone and 
then end up on their email mailing list. It’s essential that you act with integrity 
when it comes to contacting people who have voluntarily “opted-in” to your 
email list to receive your tips and strategies. Not only is it a violation of the anti-
spam laws to put someone's email on your list just because you have their 
business card, but it also puts off a vibe of desperation.  
 
When someone gives you their business card, it’s to follow up directly. You can 
send them an email saying, “If you’re interested in joining my email list, then you 
can go here to do it,” but it always has to be their choice to join or not to join. 
Keep your email list clean with honest actions of people who genuinely want to 
receive your emails into their email inbox. Always respect people’s time, and 
always lead with value. This will continue to make you stand out as the high-
class professional that you are.  
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Evaluate Your ROI For The Long-Term Game

In business, we are always looking at the 
investment of what goes into a decision, and 
what comes out. It’s called “the return on 
investment” or R.O.I.  

Now, it’s time to take a good, solid look at your 
ROI. This is an important part of you stepping 
into your power and showing up with strength at 
your next event or networking opportunity.  

Let’s be real. There's a conference every 
weekend, and you can run yourself around 
town or all over the country without seeing 
the rewards of your investment.  

As a powerful, savvy business person who 
is committed to your growth, you know that 
the real test comes from evaluating 
precisely what you get from every event.  
 
You want to maximize your time knowing 
you will gain the greatest reward. 
Remember back to your original goals? 
Now is a great time to go back through that 
list. “How many priceless contacts did I 
make?” “Did I get value from it?” 

Again, your specific goals are unique to 
you and you alone.  

Think of ROI as a long-term process.  
Immediate return in sales and customers 
are extraordinary, but you’re missing out 
on the bigger picture. Think more 
regarding long-term business 
relationships and speaking engagements 
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that will come as a result of a conference. 

Let me tell you why I approach this way of 
thinking about it. It really is the Power 
Mindset. 

Let's talk about ROI; you've got the 
investment to attend the conference, and the 
time that you took to be at the conference, 
and the time that you’ve taken away from all 

your other activities in your business or career to evaluate.  

Don’t you want to make sure that all of that was worth it? 

When you are evaluating your R.O.I. for your action 
step, you want to begin tracking the connections 
that you made at the conference out a few years to 
determine what the ROI is going to be.  

There will be an immediate ROI, but the long-term 
ROI is where the honeypot is. Remember that 
those longer-term follow up sequences to make a 
connection with someone can ultimately end up 
being some of your best clients and networking 
connections.  

Don't give up after one follow up, don't give up after two follow-ups.  

My magic number is 5. That’s what gets the deal. Remember the story I told you 
about with the owner of Black Halo that 
eventually lead to Mazda and other high 
profile partnerships that help put my 
brand on the map?  

If I were to evaluate the R.O.I. from that 
one event, a fashion show that I had to 
drag my ass out of bed for and disturb my 
“pity-party for one," it would be well into 
the six figures.  
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The follow up is everything. When you want something, go for it. As long as 
they are super strategic follow-ups, I’ve been known to go as high as 14 follow-
ups to close the deal. Yep, that’s right. No shame in my game. I’m here to win. 
And I know you are too.  

One of my mentors used to say, “It’s not how you start, it’s how you finish.” That 
means so much about who you are choosing to be in your true, authentic 
expression. Many, many people start off with guns blazing and full-on attack. 
Only the powerful and extraordinary individuals put forth the effort in making 
their finish their most active phase of the networking game. Resiliency! 

Now, you know the secrets to stand out. The power is yours.  

Action Step #11: Evaluate R.O.I.  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Power Strategy Follow Ups 

Do you want to talk about some 
different follow-up things that I've 
done? 

Oh, I love those. What I mean by 
“Power Strategic Follow Ups” is when 
you want to make a connection with 
someone that might be a little more 
difficult to reach, it becomes essential 
to do your research.  

What are their likes?  

What are their dislikes?  

What are their passions?  

Do your research to find out a little ‘something-
something’ memorable you can send them.  

Think out of the box. Be different. Be memorable.  

Handwrite a little notecard about the memory you 
have of meeting them. Make it personal and 
individual and something that touches their heart. 
Don't give up. Be persistent. It will pay off. 
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The Power Is In Your Hands 

My sincerest, most heartfelt desire 
is that you know your true worth, 
and from this moment on… you 
live in your greatest power.  

You can thrive in the midst of life 
being in session. 

If you apply the tips I’ve shared 
with you (I mean really execute 
them and don’t just think about 
implementing them!) you can thrive 
in what can be a very stressful 
situation.  

As you arrive home from your conference you are ready to 
hit the ground running towards your true purpose and 
vision. That glimmer of who you are when you are hoping. 
Your mind will be so clear about your next steps and the 
actions that you need to take, you will know exactly where 
you’re headed and how to get there. 

You will feel good. You will feel valued and honored as a 
woman because you’re the one that took steps to value 
and honor yourself.  

And those are the most powerful of steps you can ever 
take.  

 
********************************************************* 

“The most important element that JuliAnn has is a loving and non-judgmental heart. 
She has a bigger picture for you than you have for yourself.  And the combination of 

the two is the shift you need.”   

- Gila Kurtz, Dog Is Good  
********************************************************* 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The End… Or Is It The Beginning?  

I have a confession.  

Even as I write this book, there is a part of me 

that is holding back. Even though I am 

speaking to you about an abundance of power, 

I question, at times, if mine will run out.  

On more than one occasion, I’ve been brought 

to my knees in humility without any clarity of 

how or if I could make it through. I will be the 

first to admit that the curse of self-doubt, 

abuse, and a lifetime of playing small has  

plagued the deepest crevices of my inner 

psyche.  

So how do I keep going?… 

I share.  

I share it all.  

The moment when I am most afraid is the moment that I reach deep within to 

ask, “How can I give more?” 
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It is the opposite of what my ego is telling me to, “stay 

quiet," “be reserved," “don’t shine too brightly”… and then 

there is the fear that somehow, I won’t be able to deliver.  

You have trusted me 

to go on this journey 

with you, and for that, 

I am forever grateful and honored. I 

would be lying if I told you that all of my 

inner doubts were gone. It is only through 

writing this book for you and sharing 

these thoughts that I, myself transcend 

the hidden chasms of my deepest fears.  

You see: 

I believe that all knowledge is light. Also, the more light we have in the world, 

the more we will all emerge from the illusions of fear that are holding us back.  
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I will meet you in the quietest moments 

when you think that no one else is 

there, or that no one else is watching. I 

will bow to you at that moment.  

I will meet you on the dance floor of life, 

celebrating the most significant step that you’ve ever taken— that step when 

you emerge as your true and ONLY self.  

That moment when you step into your one and only, true, authentic, God-given 

power.  
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